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Cautionary Note

This document contains material non-public information. This presentation is not, nor is it to be construed under any circumstances as, 
an offering memorandum as defined under any applicable securities legislation This presentation does not purport to be all inclusive or to
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an offering memorandum as defined under any applicable securities legislation.  This presentation does not purport to be all-inclusive or to 
contain all the information that the recipient would need in connection with its evaluation of an investment in Schneider Power Inc. Schneider 
Power Inc. and its agents and representatives make no representation or warranty, expressed or implied, as to the accuracy or
completeness of any of the information contained herein. By accepting delivery of this confidential information or any other material in 
connection with an investment in Schneider Power Inc., the investor agrees: (1) to keep strictly confidential the contents of this confidential 
information presentation and such other material and not to disclose such contents to any third party or otherwise use the contents for any 
purpose other than evaluation by such offeree of an investment in the securities; (2) not to copy all or any portion of this confidential KIN
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document, other confidential information or any such other material; and (3) to return this confidential presentation and all such other material 
to Schneider Power Inc. upon request of Schneider Power Inc.   An investment in Schneider Power Inc. is highly speculative in nature.  
There is no market through which the securities of Schneider Power Inc. may be sold, none may develop in the future, and investors may not 
be able to sell their securities.  An investment in Schneider Power Inc. is only appropriate for investors who are able to absorb the loss of 
some or all of their investment.  Investors should consult their own advisors to assess the income tax, legal, financial and other aspects of an 
investment in Schneider Power Inc. EM
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This presentation may contain “forward-looking statements” within the meaning of the United States Private Securities Litigation Reform Act 
of 1995 and applicable Canadian securities legislation.  Forward-looking statements include, but are not limited to, statements with respect to 
financial performance, advertising and user opportunities, equity offerings, opportunities for growth and financial position. Generally, these 
forward-looking statements can be identified by the use of forward-looking terminology such as “plans”, “expects” or “does not expect”, “is 
expected”, “budget”, “scheduled”, “estimates”, “forecasts”, “intends”, “anticipates” or “does not anticipate”, or “believes”, or variations of such 
words and phrases or state that certain actions events or results “may” “could” “would” “might” or “will be taken” “occur” or “be achieved”words and phrases or state that certain actions, events or results may , could , would , might  or will be taken , occur  or be achieved .  
Forward-looking statements are subject to known and unknown risks, uncertainties and other factors that may cause the actual results, level 
of activity, performance or achievements of Schneider Power Inc. to be materially different from those expressed or implied by such forward-
looking statements, including but not limited to: the risks related to the market for Schneider Power Inc.’s securities, the general risks 
associated with the wind industry, liquidity, financing, competition, general uninsured losses, interest rate and currency fluctuations, 
Schneider Power Inc.'s short operating history, history of losses, reliance on third parties to measure market size and growth forecasts, 
diversification, potential conflicts of interest, the availability of sufficient cash flow, the failure to obtain additional financing, dilution, reliance 
on key personnel, and changes in legislation. Although Schneider Power Inc. has attempted to identify important factors that could cause 
actual results to differ materially from those contained in forward-looking statements, there may be other factors that cause results not to be 
as anticipated, estimated or intended.  There can be no assurance that such statements will prove to be accurate, as actual results and 
future events could differ materially from those anticipated in such statements.  Accordingly, readers are cautioned not to place undue 
reliance on forward-looking statements as there can be no assurance that the plans, intentions or expectations upon which they are based 
will occur. Schneider Power Inc. does not undertake to update any forward-looking statements that are incorporated by reference herein.
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Q3 2009 Review
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1. Opportunities abound: Despite uncertain economic times, the 
march towards renewables continues and there are many U
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opportunities for value creation on the horizon.

2. Value embedded in our projects: We have a very attractive mix of 
advanced stage, mid-stage and greenfield development projects 
in multiple regions across multiple platforms (wind and solar).

3. Significant Improvement: During 2009 Schneider Power has 
improved, both in terms of value of its projects and its financial 
and operational performance.

4. Flexible: We have developed a Hybrid “Developer/Asset 
Management” Strategy that is flexible and can react quickly to 
changes in market conditions.
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Business Model
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Prospect
Create 
Value Uplift

Build Out 
Generation
Assets

Retain Long
Term Cash 
Flows

Create 
Net Asset 
Value EL

Generating Uplift via Development Process
$1 Dollar invested in development will generate $10-14 dollars of Net Asset Value.p g

Earn Developer fees
For bringing projects from idea to construction ready status.

Charge Construction fees
For turn-key management of the construction process to get project connected to the grid.

Bill Operating feesBill Operating fees
For managing the day-to-day operations of each project, post commissioning.

Retained Interest
Cash flow from equity distributions of each project Schneider receives its equity position
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Cash flow from equity distributions of each project. Schneider receives its equity position 
(between 10% & 30%) at no cost.



2009
Priorities & Progress

9 PRIO
RITIES

1. On track to achieve positive EBITDA for fiscal year 2009

2. On track to reduce SG&A by greater than 30% Sy g

3. Arthur, Spring Bay projects in-line with capital budgets.

4. Ensure low cost, advanced projects remain on track.

5. Double land under lease/easement with renewed focus on5. Double land under lease/easement with renewed focus on 
greenfield development, particularly in Ontario

6. Grow resources through disciplined corporate development and 
exploration
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2009
2009 Priority Projects

9 PRIO
RITIESS

Ontario

Nova Scotia
− Goodwins 

Ontario
− Arthur (10MW)
− Grand Valley (43 MW)
− Spring Bay (6.5 MW)
− Dymond Solar (10MW)
− Teviotdale (10 MW)

Island (10MW)

Bahamas
− New Providence (10MW)
− Abaco (10 MW)
− Eleuthera (4MW)
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Arthur Wind Farm Project Update
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• Total Capacity of 10 MW

• 20 Year Power Purchase Agreement at $121 
MW/h ( f $110) U
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A
TE

per MW/h (up from $110)

• In line with $23 MM capital budget

• Minor delay due to new contract terms (rate increase) 
- on track for first production in 2010

E d d l t f f $1 4 illi• Earned development fee of $1.4 million

• Schneider maintains 20% carried interest in cash flows

• Will earn construction fees representing 5% of balance of plant.
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Grand Valley Projects Update
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• Total Capacity of 43 MW

• Phase 1 - 20 Years at $121 per MW/h U
PD

A
TE• Phase 2 - 20 Years at $135 per MW/h

• In line with $130 MM capital budgetIn line with $130 MM capital budget

• On track for first production in 2010

f f $• Earned development fee of $5.2 million

• Schneider maintains 20% carried interest in cash flows (10% Phase I).
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Projects in Feasibility
LO

PM
EN

T
U

Hillt H i ht MB

Teviotdale, ON Crystal Falls, ON

U
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Hilltop Heights, MB

Goodwins Island, NS,

New Providence, 
B hBahamas
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Financial Results - Q3 2009

U
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 Realized Developers fees of $1.6M

 Realized Electricity Sales of 506 680 kWh in the quarter or Realized Electricity Sales of 506,680 kWh in the quarter, or
2.2M kWh for nine months YTD

 Electricity Price Premium at $0.86 per kWh
− vs. spot price of $0.535 per kWh

 Achieved Net Profit of $0.52M or $0.01/share

 Operating cash flow of $0.7M in the quarter, or $0.37M for 
the nine months YTD.

 EBITDA f $0 62M i th t $1 1M f th i EBITDA of $0.62M in the quarter, or $1.1M for the nine 
months YTD

10

To view our complete MD&A please go to www.sedar.ca
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Cash (Burn) From OperationsSequential Quarterly Revenue

At a Glance: Quarterly Trends Show Progress
N
CIA

L PE$500,000

$1,000,000

Cash (Burn) From Operations

1 000 000

1,500,000

2,000,000

Sequential Quarterly Revenue

ERFO
RM

A‐$1,000,000

‐$500,000

$0

Q3 
2008

Q4 
2008

Q1 
2009

Q2 
2009

Q3 
20090

500,000

1,000,000

Q3 Q4 Q1 Q2 Q3 A
N
CE IM

P

‐$1,500,000

$1,000,000

Sequential Quarterly EBITDA

Q3 
2008

Q4 
2008

Q1 
2009

Q2 
2009

Q3 
2009

SequentialQuarterly G&A PRO
VIN

G

0

500,000

1,000,000

q Q y

500,000

1,000,000

Sequential Quarterly G&A

G

1 500 000

‐1,000,000

‐500,000

0

Q3 
2008

Q4 
2008

Q1 
2009

Q2 
2009

Q3 
2009

0

Q3 
2008

Q4 
2008

Q1 
2009

Q2 
2009

Q3 
2009‐1,500,000

11
To view our complete MD&A please go to www.sedar.ca



IM
PO

R
Energy Farming Framework Agreement
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Energy Farming International is one of Germany’s leading small-to-medium scale
wind and solar developers.

RTN
ERS

 Schneider Power to receive $1.4 M plus ongoing payments for:
• 5% of balance of plant CAPEX
• 20% of electricity revenues from wind farms upon COD.
• Annual management fee• Annual management fee

 Surfaces SPI’s project values

 Enhances projects respective expected economics

 Introduces partner to share risk

 Represents additional source of financing

 Upside maintained on annuity style cash flows from energy production
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 Upside maintained on annuity style cash flows from energy production
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Grand Valley Purchase and Framework Agreement with Greta Energy
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 Agreed to acquire Earthfirst’s 100% interest for $800k in cash.

 To receive $5 2 M plus ongoing payments for: RTN
ERS

 To receive $5.2 M plus ongoing payments for:
• 5% of balance of plant CAPEX
• 20% of electricity revenues from wind farms upon COD.
• Annual management fee

 Adds another high quality, advanced wind asset in wind friendly jurisdiction

 G d V ll h t d it f t f X % Grand Valley has reported capacity factor of X % 

 Anticipated synergies with Arthur Wind Farm project

 Focus on feasibility optimization and exploration

 Land’s End Corporation’s royalty right can be terminated for $100k.
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Significant Future Revenue Potential
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 Arthur and Spring Bay Wind Farms qualified for Advanced RESOP contract. 
− 10% Electricity price increase from $110 per MW/h to $120 per MW/h 

over 20 years. Dy

 7 projects planned to be submitted under FIT program
− 70 MW of nameplate capacity.

 Abaco, Eleuthera and New Providence projects submitted to 24 MW to 
Bahamas electricity Corporation RFP.

 Additional contracts for Turn-Key Construction and high value consultancy 
contracts expected to be signed.

 Actively seeking new joint-venture partners to invest in projects.
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Contact Information
A
CT

For further information on our Company, please contact:

Lewis RefordLewis Reford
Chief Executive Officer
Schneider Power Inc.

Tel. (416) 847-3724 x235
Fax . (416) 847-3729

Email. lreford@schneiderpower.com
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